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WHAT KIND OF PEOPLE 
WORK WELL WITH ME

HOW DO I WORK AT WORK

WHAT DO I EXPECT FROM MY 
COLLEAGUES AND PARTNERS?

SOLUÇÃO 
PROPOSTA

PRODUTO PROCESSO

MERCADO
MODELO

DE 
NEGÓCIOS

DISRUPTIVA

INCREMENTAL

MY PASSIONS

PERSONAL GOALS

I AM VERY GOOD AT...

Do I like working alone? In a crowded place, but with 
headphones?
Am I motivated by tight deadlines or would I rather have 
time to plan my work?
Do I work with challenges to learn new things or do I 
prefer to do well what I already know?

What are my expectations regarding the work environment? 
What about my peers?
What kind of behavior do I expect from those who work with 
me?

Who is the best work partner for me?
What skills and behaviors complement mine? What skills 
do I lack at work?

"Making money" is not a goal.
"Making money" is a way to achieve other goals. I.e. 

sail by boat, travel the world, win somebody over, 
etc.

What am I really good at? What are my skills that stand 
out the most?

What are my dreams in life? What do I really like 
and would like to be doing right now?

Something I still want to accomplish in my life.
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WHAT BUSINESS 
ARCHETYPE AM I?

Based on the 16 personalities of the 
Myers-Briggs typology

What are the main roles I play in the 
business environment?

Leader; Creative; Executor; 
Salesman; Macro; Detail-oriented; 

Analytical; Organized

by Prof. Sergio Seloti.Jr (2018) & 

http://creativecommons.org/licenses/by-sa/4.0/
http://creativecommons.org/licenses/by-sa/4.0/
http://www.notjustcanvas.com/

	English
	Slide 1


